Financial Advisor or
Wealth Advisor?

How to Choose the Right Financial
Professional

BY JENNIFER OSGOOD, PRESIDENT, WAGNER WEALTH MANAGEMENT

When it comes to managing your finances,
partnering with a trusted professional can provide
peace of mind and help you stay focused on your
long-term goals instead of constantly monitoring
your investments and financial decisions.

A common question people ask is: Should | work with a
financial advisor or a wealth advisor?

Although these titles are often used interchangeably, they
represent two distinct approaches to financial planning.
Understanding the differences can help you determine which
type of professional is the best fit for your financial situation.

What Does a Financial Advisor Do?

Individuals at nearly every income and net worth level can
benefit from working with a financial advisor. Financial advisors
typically offer a broad range of services, including:

* Budgeting

* Retirement planning

* Investment guidance

* Insurance strategies

* General tax planning considerations

Because financial advisors often serve a wide variety of clients,
they may not specialize in every aspect of financial planning.
More complex situations, such as sophisticated tax strategies,
estate planning, or business succession, are often handled in
collaboration with outside professionals.

Many financial advisors create comprehensive financial
plans for an upfront fee. These plans evaluate a client’s current
financial situation and develop strategies to achieve future goals.
Depending on the advisor and business model, recommendations
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may include specific investment products, insurance solutions, or
other financial vehicles.

Financial advisors may work independently or through
financial institutions such as banks, brokerage firms, or insurance
companies. Compensation structures vary and may include fees,
commissions, or a combination of both.

There are also several professional designations available to
financial advisors, including the Certified Financial Planner™
(CFP®) certification and Accredited Financial Counselor®
(AFC®) designation. While professional credentials can
demonstrate additional education and expertise, it’s important to
understand what each designation represents and the advisor’s
level of experience. Note that not all designations entail a rigorous
licensing process. Some financial advisors may call themselves
wealth advisors even if they lack extensive experience managing
high-net-worth portfolios.

What Does a Wealth Advisor Do?

A wealth advisor typically serves individuals and families with
more complex financial situations, particularly high-net-worth
and ultra-high-net-worth clients.

These clients often have financial circumstances that
extend beyond traditional investment management. They
may own successful businesses, hold significant real estate
investments, manage concentrated stock positions, oversee
charitable foundations, or seek to preserve wealth across
multiple generations.

In addition to the services provided by many financial
advisors, wealth management firms often coordinate more
advanced planning strategies, including:

 Advanced tax planning

* Estate and trust planning

* Business succession planning

e Charitable and philanthropic planning
 Executive compensation planning

* Legacy and multigenerational wealth transfer
e Coordination with attorneys and CPAs

A wealth advisor develops a comprehensive strategy that
integrates every aspect of a client’s financial life. Rather than
focusing primarily on individual financial products, the
emphasis is on creating a long-term, coordinated plan that
aligns investments, taxes, estate planning, risk management,
and family goals.



Strong client relationships are central to the wealth
management process. Regular communication enables the
strategy to evolve as markets, tax laws, business interests, and
family needs change.

Many wealth management firms operate independently,
while others are affiliated with larger financial institutions. Their
compensation is most commonly based on a fee calculated as
a percentage of assets under management, helping align their
success with that of their clients.

Financial Advisor vs. Wealth Advisor: Key Differences

While both professionals help clients pursue financial success,
the primary difference lies in the complexity of the services
they provide.

A financial advisor often helps clients establish strong
financial habits, save for retirement, manage investments, and
plan for major life events.

A wealth advisor takes a more comprehensive approach,
coordinating sophisticated financial strategies that address taxes,
business ownership, estate planning, charitable giving, family
wealth, and long-term legacy planning.

Which Is Right for You?

Choosing between a financial advisor and a wealth advisor
depends on your financial goals and the complexity of your
overall financial picture.

If your needs center around retirement planning, investment
guidance, and building long-term financial security, a financial
advisor may be an excellent fit.

If you have significant assets, own a business, are planning
your estate, or want a coordinated strategy that brings
together multiple financial disciplines, working with a wealth
management firm may provide greater value.

Regardless of which path you choose, look for a
professional who demonstrates experience, transparency,
and a commitment to acting in your best interests. The right
financial partner should not only help you build wealth but
also preserve it for future generations.

Is there a wealth planning topic you would like to learn more about?
Email us at wagner@wwmadvisors.com, and you may see your
questions answered here.

Wagner Wealth Management has offices in Greenville, Anderson,
and Oconee counties. Call us at 864-236-4706 or visit www.
wagnerwealthmanagement.com to learn more about our firm.

Securtities offered through Arkadios Capital. Member FINRA/
SIPC. Advisory services through Wealth Management Advisors, LLC.
Arkadios Capital and Wealth Management Advisors, LLC are not
affiliated through any ownership.
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